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 Introduction 

In traditional economic theory, significant emphasis is placed on the independence of the 

buyer or consumer. Essentially, this perspective holds that demand shapes the content, 

form, and characteristics of the supply offered in the market. However, in today’s comp-

lex economic landscape and the evolution of economic thought, the influence of supply 

on shaping demand and refining purchasing power cannot be overlooked. 

Beyond the classical assertion that "supply creates its own demand," modern innovative 

producers often focus on creating products not solely based on what consumers currently 

wish to buy, but rather on what they should desire. This proactive approach is less pre-

valent in traditional markets, where consumer preferences might dominate without dri-

ving scientific and technological advancements or robust advertising strategies. In more 

developed economies, overlooking the notion of producer independence is almost impos-

sible, as it may lead to institutional failures that exacerbate issues such as market over-

supply or shortages. In this context, implementing transactions that involve sharing ow-

nership rights offers a promising solution. Such arrangements can help maintain a ba-

lance within the macroeconomic framework, fostering a more sustainable market envi-

ronment. By encouraging collaborative consumption and innovative ownership models, 

we can optimize resource utilization and enhance overall market efficiency. 

 Methodology 

The methodological framework of this study is grounded in the principles of institutional 

economics, behavioral economics, and neuroeconomics. The research applies an inter-

disciplinary approach that combines theoretical analysis with comparative and evolution-

nary perspectives, enabling a comprehensive examination of how psychological, neuro-

biological, and institutional factors influence economic decision-making and market 

functioning. First, a theoretical-methodological analysis was conducted to systematize 

the evolution of key concepts such as homo economicus, homo adaptans, and homo ins-

titutius. This involved a critical review of relevant academic literature, including classical 

economic theories and recent contributions in behavioral and neuroeconomic research 
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[March & Simon, 1993; Kahneman et al., 1991; Inshakov, 2005]. Second, the research 

employed comparative institutional analysis to examine the transformation of ownership 

and usage rights through mechanisms such as financial and operational leasing, rent-to-

own arrangements, and installment purchases. These were analyzed from an evolutionary 

perspective to assess their role in market surplus realization and equilibrium formation. 

Third, the study applied neuroeconomic insights by integrating findings from experi-

mental psychology and neuroscience (e.g., MRI-based studies of decision-making pro-

cesses). These insights provided methodological justification for the bounded and shif-

ting rationality of economic agents under conditions of uncertainty and risk. The study 

draws on secondary sources reporting empirical experiments in this domain rather than 

conducting original neurobiological experiments. Finally, the methodology follows an 

interdisciplinary synthesis, linking economic models with psychological and physiolo-

gical perspectives. This approach enabled the identification of deviations from classical 

rationality, reinterpretation of the market equilibrium mechanism, and exploration of the 

role of collective psychology in shaping entrepreneurial and consumer behavior. By com-

bining institutional, psychological, and neuroeconomic perspectives, the methodlogy en-

sures a holistic understanding of contemporary economic processes, highlighting the sig-

nificance of both individual and collective behavioral patterns in the evolution of eco-

nomic systems. 

Literature review 

The evolution of economic thought has increasingly emphasized the role of social, psy-

chological, and institutional factors in shaping market processes. Classical economics, 

grounded in the rational agent model of homo economicus, assumed that individuals 

make decisions solely to maximize utility or profit under conditions of perfect rationality. 

However, this assumption has been widely criticized for oversimplifying human behavior 

and neglecting socio-cultural and psychological dimensions [Simon, 1955; North, 1990]. 

Institutional economics has broadened the analytical framework by incorporating the inf-

luence of formal and informal rules, norms, and organizations on economic activity 

[North, 1991; Hodgson, 2006]. Within this context, the concept of homo institutius has 

emerged, highlighting that economic agents act not in isolation but within institutional 

structures that shape their preferences and opportunities (Inshakov, 2005). Similarly, 

Brendeleva (2003) and Martirosyan (2006) emphasized the transformation of ownership 

rights into usage rights as an institutional innovation that enhances market flexibility and 

surplus realization. Parallel to institutional approaches, behavioral economics introduced 

insights from psychology to explain systematic deviations from rational choice theory. 

Kahneman and Tversky’s (1979) prospect theory demonstrated that individuals evaluate 

outcomes relative to reference points and are subject to loss aversion, while subsequent 

work revealed anomalies such as the endowment effect and status quo bias [Kahneman et 
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al., 1991]. These findings underscore that economic decisions are influenced not only by 

objective utility but also by subjective perception and cognitive biases. More recently, 

neuroeconomics has provided a physiological foundation for behavioral observations by 

integrating neuroscience methods, such as brain imaging, into the study of decision-

making [Camerer, Loewenstein, & Prelec, 2005]. Research in this field shows that re-

ward processing, risk evaluation, and temporal preferences are mediated by neural me-

chanisms that vary across individuals, thereby reinforcing the notion of bounded rationa-

lity [Voronin, 1987]. This perspective suggests that market equilibrium cannot be exp-

lained without considering the neurobiological, psychological heterogeneity of agents. 

The literature thus converges on the idea that economic behavior cannot be reduced to a 

purely rational calculus. Instead, it emerges from the interplay of institutional arrange-

ments, psychological motivations, and neurobiological processes. This interdisciplinary 

synthesis allows for a more comprehensive understanding of contemporary economic dy-

namics, where the autonomy of both producers and consumers is conditioned by evolving 

institutional and behavioral contexts. 

Scientific novelty 

In the contemporary stage of economic development, the realization of market surpluses 

is explained through the encouragement of transactions that separate ownership from 

usage rights. Illustrative examples include financial and operational leasing, rent-to-own 

agreements, and installment purchases, institutional formats and neuroeconomic founda-

tions of which are examined from an evolutionary perspective. Within this framework, 

the signaling, orienting, and balancing functions of prices are fully manifested through 

the interaction of the autonomy assumptions of both producers and consumers. 

Analysis 

At the current stage of economic development, the psychology of the producer acquires 

particular significance, whereas in the past it could have been overlooked. The key un-

derstanding is that today’s producer carries out economic activity as a result of multi-

million investments. Production facilities must be technically equipped and modernized; 

otherwise, profitability levels will decline. This process entails psychological nuances: 

under everyday conditions of risk and uncertainty, an entrepreneur with a conservative 

mindset, risk aversion, and avoidance of innovative approaches may terminate entrepre-

neurial activity altogether. Within such interrelations, the “counter-hypothesis of produ-

cer autonomy” is presented as a counterpart to the classically accepted assumption of 

consumer autonomy [March & Simon, 1993]. However, it would be more effective to 

analyze these assumptions jointly rather than fetishizing one of them. Consequently, the 

focus shifts toward not only the individual but also society as a whole – entrepreneurial 

and “consumer” activity, collective psychology, and the principles of social psychology 

in economic development. Thus, the object of economics expands, and the interpretation 
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of the concept of homo economicus is transformed. In line with these developments, the 

ideas of homo adaptans and homo institutius are introduced [Brendeleva, 2003; Insha-

kov, 2005]. The evolution of social relations generates new needs, the satisfaction of 

which requires social cooperation. Accordingly, the economic agent should not be vie-

wed as detached from the socio-cultural environment, and economic conduct may deviate 

from rationality. Driven by constant prospects of gain, loss, or the risk of loss, individuals 

alter their evaluations of wealth increments, both in absolute and marginal terms. Human 

perception is marked by asymmetry: successes are often undervalued compared to “un-

achieved” goals or failures. Within this discourse, institutional-psychological and neuro-

economic perspectives introduce new approaches to valuation and perception [Kahneman 

et al., 1991]. 

 
Figure 1. Contemporary approaches to value assessment. 

Over time, individuals tend to undervalue their achievements and possessions, while the 

“unpossessed” is perceived as a loss. Goods not yet purchased may carry higher “value” 

from a psychological evaluation perspective. From neurobiological and physiological 

standpoints, the brain regions responsible for satisfaction and dissatisfaction function ac-

cording to fundamentally different mechanisms. If the activity of one of these centers is 

disrupted, the decisions of an economic agent undergo fundamental change. For instance, 

from a neurophysiological standpoint, the perception of a phenomenon or image in the 

brain unfolds within sensory structures, whose integrity depends largely on momentary 

perceptions, emotions, and impressions. Consequently, the subject of analysis becomes 

holistic units – gestalts - within which elements may alter their characteristics. From a 

methodological perspective, this introduces new approaches to identifying causal rela-

tionships and interdependencies between system-forming elements, as well as between 
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endogenous and exogenous factors. Conditional and unconditional reflexes may differ 

significantly in timing, depending on an individual’s neurobiological and neurophysiolo-

gical typology. Overlooking such differences may have given rise to the classical notion 

of an undifferentiated economic agent driven by the “impulse” of minimizing costs or 

maximizing returns. Yet, as physiology emphasizes the typological features of higher 

nervous activity should be reflected in all bodily functions [Voronin L,1987].  

It becomes evident that even in identical situations, economic agents may react differ-

rently, thus deviating from the prescribed path of maximizing self-interest. Classical eco-

nomic literature has often failed to properly account for this fact, assuming instead that 

all agents behave uniformly according to the formula of minimizing costs (production or 

consumption), maximizing utility, or maximizing profit. From this standpoint, even the 

mechanism of market equilibrium can be reinterpreted. Attempts have been made to in-

tegrate economic, psychological, neurobiological, and neurophysiological analyses when 

explaining the emergence, application, and evolution of economic transactions [Martiro-

syan A., 2006]. 

Phenomena such as the Veblen and Giffen effects, as well as the spiral and cobweb mo-

dels of supply and demand, illustrate divergent trajectories of market development. In 

such contexts, transactions fragmenting ownership into usage rights may significantly al-

ter the way market equilibrium is established. 

 
Figure 2. Realization of market surplus. 

It is conventionally accepted that at price Pa, a quantitative gap arises between the sup-

lied and demanded quantities (QS and Qd). Based on the rationality assumption of clas-

sical theory, another factor can be introduced into the model – the principle of alternative 

time perception. For example, in Armenia’s economy, the agricultural machinery market, 

and more broadly the means of production markets worldwide, exhibit a trend toward 

transactions fragmenting ownership into usage rights. In this framework, at price Pa, the 

demand curve along its entire length represents the “opportunity” of using produced 
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goods by many agents, even if not immediately owned. This model allows producers 

to secure normal, even economic profits, as transactions conducted below price 

Pa can still yield positive effects of volume growth. Such arrangements benefit all 

parties, providing utility, profitability, and satisfaction of needs. For users, it 

opens opportunities to employ means of production and earn profits while making 

regular payments, thereby enabling eventual access to more expensive goods be-

yond current budget constraints. 

In classical economics, equilibrium (E) is treated as inevitable – where supply and de-

mand intersect at equilibrium price (Pe) and quantity (Qe) – under conditions of perfect 

competition and laissez-faire. When equilibrium is disrupted, theory asserts that balance 

will eventually be restored, regardless of whether prices rise or fall. However, this over-

looks the fact that disruptions entail social, institutional, and psychological challenges. 

Ancient philosophers noted that in social relations, “everything flows and changes.” 

From a neurophysiological perspective, the dominance of “usage rights” over “physiolo-

gical ownership” is observable even at the level of visual perception. The retinal image is 

inverted and reduced, yet conscious experience corrects it through accumulated life prac-

tice. This parallels the broader principle that humans, consciously or unconsciously, con-

stantly exercise “usage rights” in relation to both ideas, material goods they do not own. 

 
Figure 3.The scheme of image construction on the retina 

Furthermore, neural connections weaken or harden over time, forming “stereotypical 

thinking.” While such patterns conserve energy (the principle of minimal energy expen-

diture), they also lead to non-rational institutional behavior, limited by emotional inf-
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luences and bounded rationality. Much like in nature, the strongest, most resilient, and 

adaptable agents survive in economic life. 

Although neuroeconomic analysis has developed only recently, it has already achieved 

significant progress, confirming the importance of interdisciplinary research for advan-

cing scientific thought. Within this domain, psychological and neuroeconomic experi-

ments (such as brain MRI studies) provide methodological justification for the shifting 

and bounded rationality of economic agents, moving beyond the “classical framework” 

of rational decision-making. 

Conclusion 

The analysis demonstrates that contemporary economic development cannot be adequate-

ly explained within the narrow framework of classical economic theory, which assumes 

perfectly rational actors [Simon, 1955; North, 1990]. The increasing complexity of mar-

ket interactions, the psychological dimensions of entrepreneurial behavior, and the neuro-

physiological diversity of decision-making highlight the limitations of the homo econo-

micus paradigm. By introducing alternative conceptualizations such as homo adaptans 

and homo institutius, the study underscores the need to situate economic agents within 

broader institutional, socio-cultural environments [Brendeleva, 2003; Inshakov, 2005]. 

Institutional innovations as leasing, rent-to-own contracts, and installment purchases, il-

lustrate how the fragmentation of ownership into usage rights enables new mechanisms 

for market surplus realization [Martirosyan, 2006]. At the same time, insights from beha-

vioral economics and neuroeconomics reveal that producers and consumers operate under 

bounded rationality, shaped by cognitive biases, risk perceptions, and physiological typo-

logies [Kahneman & Tversky, 1979; Kahneman et al., 1991; Camerer, Loewenstein, & 

Prelec, 2005; Voronin, 1987]. These findings suggest that market equilibrium is a dy-

namic process of adaptation and interaction between institutional structures and human 

behavior [Hodgson, 2006; North, 1991]. 
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This article explores contemporary issues in economics from an institutional perspective, 

emphasizing the interplay between individual motivations, market laws, and broader 

social structures. While classical and neoclassical traditions conceptualized economic 

behavior as driven primarily by rational self-interest, recent interdisciplinary research 

demonstrates the limitations of this reductionist approach. Drawing on insights from 

institutional economics, behavioral economics, and economic sociology, the study high-

lights how norms, historical evolution, and cognitive biases shape decision-making and 

market outcomes. The institutional framework reframes the economy as a dynamic and 

evolving system of interdependent activities, where personal ambition operates within 

social and cultural constraints. By analyzing key contributions from Adam Smith to con-

temporary behavioral theorists, the article underscores the importance of integrating psy-

chological, social, and historical dimensions into economic inquiry. The findings sugges-

ting self-interest, though central to economic activity, gains meaning and direction only 

through institutional contexts that mediate its effects on innovation, equity, and col-

lective welfare. This approach provides a more comprehensive basis for interpreting con-

temporary economic patterns and offers a foun-dation for developing policy frameworks 

that account for the complexity of human behavior within ins-titutional systems. 
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